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The Irish Limited  
Partnership:  
A FLEXIBLE STRUCTURE FOR  
PRIVATE MARKETS

By Hamlin Lovell – HedgeNordic

The long-awaited Irish Limited Partnership 
(ILP) investment vehicle structure is attracting 
strong interest from clients at Royal Bank 

of Canada (RBC) managing private equity, private 
debt, infrastructure, real estate, and impact and ESG 
strategies.

“Ireland has historically been a big player in UCITS 
and liquid alternatives including hedge funds but with 
the ILP in place, this could be a real game-changer 
putting Ireland on the map for both asset owners and 
asset managers. We are seeing a lot of interest from 
managers in North America, the US and the Nordics. 
Historically, Nordic managers preferred domestic 

“When Nordic asset 
managers want to 
raise assets from 
North America it may 
be more attractive 
to use an Irish 
structure.”
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RBC Investor & Treasury Services



Scandinavian structures, and the Channel Islands – 
Jersey and Guernsey – and over the years leveraged 
Luxembourg AIFMD structures. Now Ireland is a 
complementary option,” says Dirk Holz, Director, 
Head of Private Capital Services at RBC Investor & 
Treasury Services.

Key features of the structure will put Ireland on 
a level playing field with other leading domiciles. 
An umbrella feature allows for economies of scale 
through common costs being shared across 
vehicles. Segregation ensures that liabilities do not 
spread between cells or sub-funds, and investors 
should have limited liability. It can also house multi-
manager or fund of funds strategies. The ILP is tax 
transparent and tax neutral, meaning taxes are paid 
by the end investors and not levied at the vehicle 
level. It can provide US tax reporting, and is flexible 
enough to accommodate new and innovative asset 
classes and strategies, such as carbon capture in the 
impact space. ILP can cater for unlimited numbers 
of limited partners. It avails of the AIFM marketing 
passport to expedite distribution throughout the 
European Economic Area (the EU plus Norway, 
Iceland and Liechtenstein). Irish funds in general are 
also distributed in dozens of countries outside the 
EU, including the UK. 

Ireland has a long history of servicing alternative 
funds domiciled elsewhere, using well-established 
leading service providers including RBC. “There are 
some smaller nuances to service an LP but it is 
generally straightforward,” says Holz.

Another advantage of the ILP is Ireland’s common 
law legal system which is based on English law, 
and therefore aligns more seamlessly with English 
language and culture. These differentiators will 
appeal to managers and investors in parts of the 
Anglo-Saxon world, including North America, where 
RBC is headquartered. “When Nordic asset managers 
want to raise assets from North America it may be 
more attractive to use an Irish structure,” says Holz. 

“We service most Canadian pension funds, who were 
early adopters of real estate, infrastructure, private 
equity and private debt investments,” he adds. 

Private assets have historically and primarily been 
distributed to institutions and wealth managers, but 
an important new development is distribution to retail 
investors. “Over the past 12-18 months we have seen 
a lot of big US and Nordic asset managers starting to 
approach retail investors. This is a significant trend, 
which is likely to provide a new investor base for 
private investment funds going forward,” says Holz. 
The flexibility of an ILP means it can be structured as 
a Retail Investor Alternative Investment Fund (RIAIF), 
marketed to retail investors, or a Qualified Investor 
Alternative Investment Fund (QIAIF), which can only 
be marketed to qualified investors. 

 
COMPLEMENTARY

The ILP is not necessarily competing with other 
domiciles in all cases – in some instances, it could 
be complementary: “some managers may set up an 
ILP running parallel to, or as a feeder for funds in 
other domiciles,” points out Holz. 

 
GROWTH PROSPECTS TO BE 
DETERMINED

There is optimism for growth with local industry 
association, Irish Funds, projecting that the ILP 
will bring EUR 20 billion of capital raised in private 
assets. Holz remains open-minded about what 
choices are made by managers and investors. “It is 
too early to predict how big a success ILP will be and 
it might take a few years to test its popularity, judging 
by the experience of Luxembourg, where RBC also 
operates. Luxembourg was quick to set up private 
asset vehicles after AIFMD in 2013, and 3-4 years 
ago it set up the SCS Limited Partnership structure, 
which has gained interest globally from Nordic and 

US managers. So far only a handful of ILPs have 
launched. We saw the same with the Luxembourg 
SCS.” Another accelerator is the fact that ILP can use 
a fast-track Central Bank of Ireland approval process, 
speeding up time to market.

 
STRUCTURES AND COSTS FOR LARGER 
AND SMALLER MANAGERS

The ILP can also work with self-managed structures 
and platforms. “Larger managers running at least 
500 -1,000 million euros in assets might also set 
up their own management company, while smaller 
ones could use a third-party management company 
platform,” says Holz. 

The Nordic region is home to some smaller private 
equity and venture capital managers running only tens 
of millions, and the ILP structure might not appeal to 
some of the smallest alternative asset managers: “the 
costs related to an ILP likely make sense for assets 
of at least USD 150 to 200 million. This is a regulated 
structure with full AIFMD, depositary oversight, and 
other reporting requirements,” says Holz. 

“Early indications show that costs and pricing will 
be quite similar to Luxembourg AIFMD vehicles,” he 
adds.

“Ireland has 
historically been a big 

player in UCITS and 
liquid alternatives 

including hedge 
funds but with the ILP 
in place, this could be 

a real game-changer 
putting Ireland on the 

map for both asset 
owners and asset 

managers.” 
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“Your single access 
point to the Nordic 

Hedge Fund 
Industry”
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GENERAL TERMS AND CONDITIONS
 
These are the terms and conditions which govern the use of „HedgeNordic Industry 
Report“, an online magazine edited and distributed by electronical means and owned, 
operated and provided by Nordic Business Media AB (the “Editor”), Corporate Number: 
556838-6170, BOX 7285, SE-103 89 Stockholm, Sweden.

DISCLAIMERS AND LIMITATIONS OF LIABILITY 

1. The Content may include inaccuracies or typographical errors. Despite taking care 
 with regard to procurement and provision, the Editor shall not accept any liability for 
 the correctness, completeness, or accuracy of the fund-related and economic  
 information, share prices, indices, prices, messages, general market data, and other content 
 of „HedgeNordic Industry Report“ (“Content”). The Content is provided “as is” and 
 the Editor does not accept any warranty for the Content.

2. The Content provided in „HedgeNordic Industry Report“ may in some cases contain 
 elements of advertising. The editor may have received some compensation for the 
 articles. The Editor is not in any way liable for any inaccuracies or errors. The Content 
 can in no way be seen as any investment advice or any other kind of recommendation. 

3. Any and all information provided in „HedgeNordic Industry Report“ is aimed for  
 professional, sophisticated industry participants only and does not represent advice on 
 investment or any other form of recommendation.

4. The Content that is provided and displayed is intended exclusively to inform any 
 reader and does not represent advice on investment or any other form of recom- 
 mendation.

5. The Editor is not liable for any damage, losses, or consequential damage that may 
 arise from the use of the Content. This includes any loss in earnings (regardless of  
 whether direct or indirect), reductions in goodwill or damage to corporate.

6. Whenever this Content contains advertisements including trademarks and logos, solely  
 the mandator of such advertisements and not the Editor will be liable for this adver- 
 tisements. The Editor refuses any kind of legal responsibility for such kind of Content. 

YOUR USE OF CONTENT AND TRADE MARKS

1. All rights in and to the Content belong to the Editor and are protected by copyright, 
 trademarks, and/or other intellectual property rights. The Editor may license third parties 
 to use the Content at our sole discretion.

2.	 The	reader	may	use	the	Content	solely	for	his	own	personal	use	and	benefit	and 
 not for resale or other transfer or disposition to any other person or entity. Any sale of 

 
 
 Contents is expressly forbidden, unless with the prior, explicit consent of the Editor 
 in writing.

3. Any duplication, transmission, distribution, data transfer, reproduction and 
 publication is only permitted by
 i. expressly mentioning Nordic Business Media AB as the sole copyright-holder 
  of the Content and by
 ii. referring to the Website www.hedgenordic.com as the source of the  
  information.
 provided that such duplication, transmission, distribution, data transfer, reproduc- 
 tion or publication does not modify or alter the relevant Content.

4. Subject to the limitations in Clause 2 and 3 above, the reader may retrieve and display 
 Content on a computer screen, print individual pages on paper and store such pages 
 in electronic form on disc.

5. If it is brought to the Editor’s attention that the reader has sold, published, distrib- 
 uted, re-transmitted or otherwise provided access to Content to anyone against  
 this general terms and conditions without the Editor’s express prior written permission,  
 the Editor will invoice the reader for copyright abuse damages per article/data 
 unless the reader can show that he has not infringed any copyright, which will be  
 payable immediately on receipt of the invoice. Such payment shall be without  
 prejudice to any other rights and remedies which the Editor may have under these  
 Terms or applicable laws.

MISCELLANEOUS

1. These conditions do not impair the statutory rights granted to the readers of the 
 Content at all times as a consumer in the respective country of the reader and that  
	 cannot	be	altered	or	modified	on	a	contractual	basis.

2. All legal relations of the parties shall be subject to Swedish law, under the exclusion 
 of the UN Convention of Contracts for the international sale of goods and the rules of 
 conflicts of laws of international private law. Stockholm is hereby agreed as the 
 place of performance and the exclusive court of jurisdiction, insofar as there is no 
 compulsory court of jurisdiction.

3. Insofar as any individual provisions of these General Terms and Conditions contradict 
 mandatory, statutory regulations or are invalid, the remaining provisions shall remain 
  valid. Such provisions shall be replaced by valid and enforceable provisions that 
 achieve the intended purpose as closely as possible. This shall also apply in the event 
 of any loopholes.




